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Mia c€lpa EMTUXNHUEVWY OPACTNPEIOTNTWY XAPAKTAPICE
N «2" EOvikn EBdopada Eﬁunnpstncng MeAatwv»

Me peyalompéneia Kai padikn
OUMHETOXN HEAWYV Kal PiAwy
tou EAAnviKou Ivotitoutou
E€utnpétnong MeAatwy (EIEM)
£0PTACTNKE, Yia OcUTEPN

KATd o£1pd Xpovid, o OecHOg
-mA€ov- tnG «EBvIkNg EBSopadag
E€unnpétnong NeAatwv»,

TTOU £PEPE TO OLAKPITIKO

TitAo “Smile Power”. ®tog,

n omoudaloTNTA TOU €V AGYW
OeopoU, uToypapHIoTNKE amo
TO YEYOVOG OTI TEAECTNKE UTIO
v Atyida tou Ymoupyeiou
Oikovopiag, AvtaywvioTIKOTNTag
kat NautiAiag, AapBdvovtag
Xwpa amo Tt 18 £wg Kat

TG 22 lavouapiou 2010.

H EBSopdada E€utinpétnong MeAatwy
amnoteAei £va OEBvn, avayvwplopEvo

2" EBvikn EBSoudada
E€utinpétnong MeAatwy

o€A. 1
o¢A. 2

14

TIEPLEYOUEVX

EKTTalOeUTIKEG EMOKEWELG

Mapouoctdocelg Emxelpricewy
TPOG Ta Avwtata ITEAEXN
Emxelprioswy

o€A. 3
o€A. 4

Exmaideutika Epyaoctipla

Idioktnoia

EAAnvikO IvotitoUto E§unnpétnong MeAatwv
Apxiouvraéia

Mapng Kopwvaiog

EmpéAeia Ekdoong

A. Znupdkog

Beop0 e OTOXO TNV TPOACTIon aSlwv

Kal EMXEPNHATIKWY TAKTIKWY, Ol

omoieg oxeTilovTal e TNV OUGLACTIKNA,
TIOLOTIKN €EUTINPETNON TOU MEAATN, WG TO
ONPAVTIKOTEPO PECO Yid TNV avantuén piag
etalpeiag. To EIEMN og cuvepyacia pe Tig
eTalpeieg YEAN Tou, sloryaye to 2008 pe
10laitepn emtuxia To Beopd auto Kat otn
XWpa pag, divovtag £va akopn Evauopda
OTIG EMXEIPAOELG VA EVIAEOUY SUVAIKA
TOV MEAATOKEVTPIKO TTPOCAVATOMGHO
oTNV ETAIPIKN TOUG KoUAtoupa. Tnv
ekONAwon Tipnoe Ye tnv mapoucia tng
-G EMonun oARTPLa- n Ymoupyog
Owovopiag, AvTaywvioTIKOTNTAG Kalt
NautiAiag, ka Aouka Kato€An, ot éva
Senior Management Conference pe
B£pa ™ oTAPLEN TNG EMIXELPNHPATIKOTNTAG,
avoiyovtag £vav ouclacTIKO SlaAoyo

HE Ta Avwtata ITEAEXN TwV
ETAIPELWV - PEAWY Tou EIEM.
To mpoypappa mepleAauBave
£€AIPETIKEG EKONAWOELG, OMIAIEG,
TIAPOUGCLACELS, EMPOPPWTIKA
£PYACTAPIA KAl EKTTAGEUTIKEG
ETMOKEYELG.

Ytnv TeAetn ‘Evapéng

g «EBSopadag», n omoia
Tpaypatonoténke 6To
Eevodoxeio Grande Bretagne, o
kog Mwpyog Mavnyupdkng,
Mpdedpog tou A.X. Tou EIEM,

Senior Management Conference

annUBUVE XAlPETIOPO TTPOG Ta OEKAGEG
HEAN Kat @idoug Tou EIEM, emonpaivovtag
TN GNUAVTIKOTNTA TOU £0pTAGHOU

g «<EBSoudadac». ITn cuvéXeld, o

Ko AnpRTplog ZmupdKkog, levikog
Mpappatéag Katavaiwtn, piAnos

OXETIKA PE TIG TTOATIKEG TPOAYWYNG

NG €€UTNPETNONG TWV TEAATWY ATIO

TIg emxelpnoelg. O kog AnUATENG
lewpyomoulog, Mevikog Mpappatéag

Tou A.Z. Tou EIEM, evnpépwoe ya to
npoypappa tg EBvikng EBSopadag
E€umnpétnong MeAatwy. TEAOG, 0 KOG
ABpadp Xatniocadk, MéAog tou A.3. tou
EIEN, mapouciace 10 B0pd Twv «EOVIKWY
BpaBeiwv E€umnpétnong NeAatwv», mou
Ba dlopyavwbeil yia mpwtn @opd otnv
EAAGOa amo to EIEM. H Bpadia ékAclos pe
OE(MmVO OTOUG MAPEUPIOKOUEVOUG.

. Mavnyupdkng, A. KatoéAn, N. Aouong, A. lewpyoénouAog
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0 kog ABavdolog Ztpdtog,
AleuBuvtig E€ummpétnong
NeAatwv tng Cosmote,
KAAWOOPLOE TOUG
TpookeKANpévoue. Ev ouvexeia,
o ko¢ Kwotag Kwvotavrivou,
Ymodteubuvtrg AvBpwmivou
AuvapikoU, MpolovTikAg
Ekmaideuong & Ymnpeowwy
KataAdyou, mapouaciace otoixeia
yua t™ 8on tng Cosmote otnv

ayopd, yu tov optAo tou OTE Kat

tnv Deutche Telecom, kabBwg Kat Tnv
KATACTACN OTA TNAEPWVIKA KEVTPA

oe Eupwnn kat EAAGda. ‘Eytve emiong
EKTEVING ava@opd oTig YTOOIEUBUVOEL
Kat Ta Tunpata mou anaptifouv

N AtetBuvon EEutmpETnong

MeAatwy Kat n €mMoKeWn 0AOKANPWONKE
HE oUVTOMN TMEPUYNON OTOUG XWPOUG
gpyaociag kat cuATnon He TPOICTAUEVOUG
TWV TUNUATWV AlelBuvong.

Mercedes-Benz EAAGG: “After-Sales Service”

TNV eKONAWON GUHPETEIXaV OEKABES
OTEAEXN TWV ETAIPELWV - HEAWY TOU
EIEM, ekmpoowTol Tou AlktUou Kabwg
kat epyalopevol Tng Mercedes-Benz kai
smart. 2tnv evapKtnpla odtAia Tou, o Kog
Ztaupog Mapaokeudiong, Aicubivwy
ZUpBouAog Kat Avtumposdpog Tou A.Z.
g Mercedes-Benz EAAGg, mapouciace
TNV MEAATOKEVTPIKI IAoco®ia Kal
KOUATOUpa TnG £Talpeiag kabwg Kat

TN OTPATNYIKN ToU akoAoubBeital ato
mAaiclo g kavotmoinong T060 TwWv
£pyalOPEVWVY OG0 KAl TWV TEAATWY.

2tn ouvéxela, n ka MapBa KapmuAn,

Marketing & Communication Senior
Manager kat B’ Avtumpoedpog tou

A.Z. tou EIEN, mapouciace Ta otddla
NG TOLOTIKAG £EUTTNPETNONG, TOUG
Tapdyovteg emruxiag mou odnyolyv otnv
Kavotoinon Tou TEAdTn, TIg eBodoug
Kal TTPAKTIKEG TIoU e@appoloval yia
Vv anoteAeopatikni Slaxeipon g
EUTIELPIAg KAl TWV TPOGOOKIWY TOU
amo t Mercedes-Benz. Tn Siadikacia
KadnpePIVAG SLaxeiplong Twv TEAATWY
avéntuée o kog Kwotag Kapamétoag,
Customer Service, ev n ka Xpuoa
Mavtou, CSI Administrator, tovioe tn

gl Ny
onpacia mou €xel yla thv Mercedes-Benz
EAAGG o Aciktng Ikavomoinong MNeAatwv
Kal WG auTog XPNCIHOTIoLETAl WG
epyaleio yia evépyeleg BeAtiwong.

Public Zuvapatog' “Retall Atmospherics & Customer Experience”

0 kog Xprotog NoUAng, Aleueuvmg AIKTUOU, aVEAUGE GTOUG
TIPOOKEKANUEVOUG, OTEAEXN ETAIPELWY - HeAwY Tou EIEM, Tig sqpappoyEg
“retailtainment” og KaBnpepvA €magn pe tov mMeEAATn HECA 6TO KATAGTNHA.
To “retailtainment” cuvdudalel pe £vav EexwploTod TPOTIO TNV ayopd Ue ™
Slackédaon os éva mepIBAAAOY, TTOU O ATIAITNTIKOG EMOKEMTNG / KATAVAAWTAG
UTopEl va Bpel EUTIVEUGH Kal EVNUEPWGON GE TOUEIG TOGO SlaWOPETIKOUG,

000 Kal CUPTANPWHATIKOUG PETall Toug. MapdAAnAd, Tpayuatomoidnke
Eevaynon péoa otoug {e6TOUG Kal GUYXPOVOUG XWPOUG TOU KATAGTAKATOC,
HEow TNG omoiag avadeixbnke n etalptkn KouAtoUpa tou Public, n omoia sivat
«umelBuvn» yla Ty EExwploTh BECN TOU KATEXEL 6TNV ayopd Kal el0IKOTEpa
6TOV KAAGO TOAUKATAGTNHATWY YuXaywyiag.

Piscines Ideales: “Eutuxicpévol Epyalopevol =

Ytov dlaitepa @LAGEEVO Kal LeoTo xwpo g Piscines Ideales, o Kog ZTEAIOG
Ztaupiong, AlcuBivwy ZUPBOUAOG TNG ETAIPEIAC, KAAWOOPIOE TOUG TPOOKEKANKEVOUG
Kal TTapouciacs To dpapa tng SIAKEKPIPEVNG OTO XWPO TNG eTalpeiac. Ev cuvexeia,
aveémTuée Toug TPOTIOUG ETITEUENG Hlag cuvexoUg MPoodou Kal BeAtiwong, e osBacuo
TPOG TO TMEPIBAAAOV Kal ToV AvOpwIIo, PE YVWHOoVd TN HEYIOTN SuvaTth Kavomoinon

TOU £0WTEPIKOU TIEAATN / £pyalOpEVOU Kal ATIWTEPO GTOXO TNV Kopupaia eEutnpétnon

Tou meAATn. Auto eEnyel to Adyo, mou n Piscines Ideales BpaBeUtnke yla Tpitn
OUVEXOEVN XPOVId WG TO KAAUTEPO £pyactakd mepiBAaAAov otnv EAAGSA Kat éva amo
Ta mEvte Kopu@aia otnv Eupwmn. H ka Katepiva Mmratn and t AictBuvon Customer
Care, MapoOUGIACE TA ATOTEAEGHATA TWV EQWTNHATOAOYIWY EEUTNPETNONG TTEAQTWV
Kat n ka ZxaupoUAa Ma&ivou, Yneubuvn Human Resources padi pe tnv ka Atdva
Agkavidn, YmelOuvn Topéa EKE, mapouciacav Ti¢ 0pdocel - ouotipata HR & EKE.

Ikavomoinpévol NeAdarteg”

— v < =
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Etaipgia cupBoOUAwWY EMXEIPACEWY
Mckinsey & Company

Me éva Olaitepa evolapepov Bépa pe titAo “Improving customer
loyalty in periods of increased cost consciousness” Kat OpIANTEG

tov ko MavAo ‘E€apxo, Principal kai tnv ka EipAvn Apakdkn,
Tpaypatomolndnke mapouciacn tng stalpeiag Mckinsey & Company.
Ol OPIANTEG XPNOLUOTIOINCAY TN CUGCWPEUNEVN EUTIELPIA TNG ETALPEIAG
amo SlaPopPETIKA projects oe OAoV TOV KOGHO Yld vd €nynoouy

TOUG TPOTIOUG HE TOUG OTIOIOUG £ival EQIKTO Yld £vav opyavicpo

va BeATIwoel TNV eEUTNPETNGN TOU TTEAATN, TN GUVETAKOAOUBN
(KAvoToinon Kdat tTny mototnta os meplodoug ausnpévng euatednaciag
yUpw amo tn Olaxeiplon Twy damavwy.

. ‘E€apxog, E. Apakdkn, I. BactAapdg

‘OpIAOG eTalpEIWY GUPBOUAWY emixelpnoewy HayGroup

P N ‘ Opydvwong, mapouciacayv To OTmoio EVOUVAHWYVEL TNV EUQUTN KAl
. S TNV €pEUVA TOUG HE BEPA:  QUOIKN IKavoTnta Twv £pyalopévwy va
«Lost in Transaction». dnuloupyoulyv Kat va diatnpolv
Me 0dnyo ta KAA£G OlATTPOCWTTIKEG OXECELG.
amoteAéoparta tng AuUTO emTuyxavetat pe tn onuoupyia
£peuvag, e€nynoav ouppaxiag petall TPV SLAPOPETIKWY
WG ONUIoUpYEiTatl n TUNPATWY TOU opyavicopou: Tou
gumotoolvn Tou TEAATn, avOpwTvou SUVAMIKOU, TWV
‘ R = n omoia £xelL aueon E0WTEPIKWY AEITOUPYLWV KAl TOU
s. Lydon, A. Bajer, I lavnyupdkng, M. Taxatdkn ouvdeon, o€ peyaio marketing, ta omoia cuvepyalovtat
Babuo, pe Tov TpOTO UE OTOXO TNV EUBUYPAPUION TWV
Ot opiAntég ka Serena Lydon, GUMTIEPIPOPAG Kal TNV KoUAToUpa CUUTIEPLPOPWY, TWV OlABGIKACIWY
2UpBouAog amo tnv Hay Group TOU avOpwou, ToU 0pyavicpou Kal TwV Pnvupdtwy mou KpuBovtat
Hvwpévo BaciAelo, n ka Agnieszka Kal Tou i8lou Tou Kpdtoug. Ot o o€ Kabe mpoioy, avtikatomtpilovtag
Bajer, Consultant & Professional Coach  emituxnpéveg epmopikég eTaipeieg GUVOAIKA TO KOLVO Opapd TNG MAPOXNAG

kat n ka Mapia Taxatdkn, YnelBuvn  xapaktnpidovial amd pyactakd KAipa, €EumnpéTnong yia Tov meAdTn.

Etaipeia cupBoUAwv emixelpnoswy Stanton Chase

H ka Navou Ma®iloudakn, Partner, Regional Consumer E€utnptnong MeAatwy ouvexilouv va mapouctalouy tn
Practice Leader, EMEA, mapouciace épsuva, mou dle€yaye  HEYAAUTEPN EAAEWYN GE MPOOOVTA OTEAEXWV. ZUYKPITIKA HE
n moAueBvikn etaipeia Executive Search, Stanton Chase Ta anoteAéopata tou 2008, éxel auénBel To TOCOOTO TWV
International ota oteAéxn Tou KAGGoU MwANRCEWY & OTEAEXWY TOU avalnTtoUyV VEEG EMAYYEAUATIKEG TTPOOTITIKEG

AOyw anwslag epyaciag, To
TMTOCOOTO TWV OTEAEXWY, TTOU
eMOLOKOUY TO ‘EMIXEIPEV’ Kal TO
m0000TO MpoBupiag Kat BTIKNAG
TpodLabeong PETaKivnong, PE TN
OlEPELVNON EUKALPLWY PETAKIVNONG
070 €€WTEPIKO. Ol EMOXEG TTOU
{oUpe uTtayopeUouy o€ GTEAEXN
ave€aptitwg emmédou pEca ot
£vav opyaviopo, Tov £0TIacpo
otnv avaltnon TEPLOXWV TIPOG
avantuén Kat evioxuon twv
IKAVOTATWY Toug. H v Adyw
mapouciacn @AoEeVABNKE oTO
apBéatpo tng GENIKI Bank.

e€unnpEtnong MeAATwy. ZUp@wva
HE TNV €V AOYw £pEUVA, O KOPEGHOG
NG ayopdg eivat n Kuplotepn
TMPOKANGN, EVTOUTOLC ATOTEAEL
EUKALPIA Y1A TIG OIKOVOUIKEG

KAl EMXEIPNUATIKEG TTPOOTITIKEG
NG XWPAG Pag oTnv omoia

£ylve avagopd. Ot ayopég Tou
KAddou Yyeiag (Life Sciences &
Healthcare) kat Evépyelag (Energy)
gp@avidouyv pua mo awcldédoén
£1KOva o€ avtifeon pe AAAoug
KAAdoug NG olkovopiag. Ot Boelg
¢ Mevikng AtelBuvong, Twv
Logistics/Supply Chain kat tng

[

N. Maelouddkn
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GENIKI Bank: “Sales Animation”

0 kog Ludovic Seringes, Aleubuvtng AleuBuvong
I0wwtwy, EmayyeApatiwy Kat MoAU Mikpwv
Emxelpnoewy, mapouciace TG peBodoAoyieg pe TIg
omoieg dUvavtal va mapakiynbouv ta diktuda MwARcEwY
Kabwg Kat TN a€loAdynon Twv amoTEAECUATWY yla TNV
EMITEUEN TWV EUTTOPLKWV OTOXWV.

AB Bac1AOmouUA0G: «XTiOIHO OXECEWYV HE TOUG MEAATEG - H mototnta HeTpdsl»

H ka Mapia E1dpxou, Loyalty Marketing Manager kat o kog AAéEavdpog Nikag,
Loyalty Programs Manager, mapouciacav ta loyalty tools, mou xpnoonolei n AB
1000 Yld TNV IKavomoinon tou MeAdTn, 060 Kat yld Tn BeATiwon Twv umnpectwy
Kat tng e€umnpétnong. MapouctdocTnKe n oNUAVTIKOTNTA TG MOTOTNTAG Yid TV
emxeipnon Kabwg Kat To mpwtomoplakd cuctnua Datactif, éva cUotnua datamine
Baclopévo ota veupwvika diktud, To omoio Ba Bonbroetl tnv AB otn Sidyvwon
TAcewv Kal dnploupyia MPOTACEWY HE AKOUA O £EEIOIKEUHEVEG AUGELG TIPOG
TOUG MEAATEG TNG. TEAOC, 0 Ko¢ BaciAng Ztalpou, EKTEAE0TIKOG AleUBUVTAG
AvBpwivwy Mopwv katl n ka Katepiva Mkoupa, Aicubivipia Marketing &
EmKolvwviag, umoypdppioay mwe Ta CUYKEKPIUEVA EPYAAEIQ £XOUV CUVEICPEPEL
onuavtika, wote n AAucida va sivat No2 og 6yko mwAncswv, No1 oe kepdopopia
Kdl TO MO onpavtiko, No1 otny Kapdid Twv KATaAvVaAwTwy.

To EIEN suxapiotei Ogppa:

To Ymoupyeio Oikovopiag, AviaywvioTikotntag Kat NautiAiag yia t Sie€aywyn tng
«EBvikng EBSopadag EEutnpépnong MeAatwy» utmo tny Atyida Tou.

Tig eTapeieg, McKinsey & Company, HayGroup kat Stanton Chase, mou mpayuatonoincav mapoucldcelg.

Tig etatpeieg, Cosmote, Mercedes-Benz EAAdG, Public, Piscines Ideales, Geniki Bank kat AB BaciAomouAog,
ToU O10pYAvwoayV eKTAISEUTIKEG EMOKEWELG OTIC EYKATACTAGELG TOUG.

Tn GENIKI Bank yia tnv guyevikn @iAoevia tou AoikntikoU MpocwmkoU tou IvoTitoUtou G KTiplo
g Tpamelag, Kabwg Kat yia t @LAoEEvia Tapoucldcewy 6To Ap@BEatpo Mecoyeiwy.

Tnv EONIKH TPAMEZA EAAAAOZ yia tn @uloevia mapoucidoewy oto ApgiBéatpo ©. Kapatld.
Tnv AIROTEL GROUP yia t @tAo€evia tou Senior Management Conference oto fevodoxeio Stratos Vassilikos.
Tnv etapeia Taf TaAoUUNG ywa ty mpocpopd Kawé Danesi oTig U0 ekdnNAwaoelg 6To Au@Bsatpo Kapavtla.

H diopyavwon uynAou emimedou Ekmaidsutikwy Mpoypappdtwy
ouvexiletal kal To PeBpoudplo PE Eva aKOPN CEULVAPLO
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