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2TOYOL TTUPOVOLUCTS

O POAOG TOL ECWTEPIKOL ECWTEPIKOL TTEAATN
H onuaoia tTng ouykKeKPIPEVNG «rraideiag -
KOLATOLPAGCH TTAPOXNGS TNS LITNEECIAG TTOL
agopa OAoLS ToLS £pYAlOMEVOLES TNG
EMIXEIPNONG, HE EMKEVIPWON OTOV TTEAQTN
Mapovoiaon piag Siadikaoiag MPooEyyIiong
epappoyng



O ITehatnc ITiECer to MapxeTivyK
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O Kvpruotepeg Avvauerg mov Eanpealovv 1o
Kowvoviko kot Owovopiko Iepipariov

Payoaies Te(VOLOYIKES ¥noeromoinon
aAlayEQ (Digitalization)
IMaykoopomoinon Owovopia
rat - Elatopikevon
Kowovia
Amelev0épmon
ayoPOV
20YKA6T KAGO®V

(Industry convergence)
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O Tpomog Xxéync tov Ilerdatn Xnuepa

ANuovpyla TPOGOOKLOV

VENUEVY evacinoia ¢ , ’
pog TV TN Igpropropog ypovov

EmbOuopuia ya

Tewopévn avtidnym sEatopikevon

POLOVTIKOV OLUPOPOV

Meawopévn moetotnTe TEAGTN

I[Inyn:AMA



IKANOIIOIHXH TOY IIEAATH

* |1 6T0VC 4 OVCOUPEGTNUEVOVC TEAATES PEVYEL
GE OVTOYWOVIOTY]

* 1 otovg 27 ek@pALOVV TOPATOVOL

* O10VCOPEGTNUEVOL TEAATES TO AEVE GE
aArlovg 20

* O1kavomomuéEvol o€ dAlovg 4



H Xnuoocio TG ikavomoineng Tov
ITeAdan

Eivatl evkoAotepmn Kol S QopEC o GTNVOTEPO
VO KPOTNGELS VOGS TEAATT OtO TO VOL KEPOIGELC
EVU, VEO



IIowa etvon n Amtavtnon;

o 2HuEPa N ETYEIPYOGH TPETEL VO EIVAL GE
Oéon va amooEicel T1 alilovy To TPoiovTo.
Kdl 01 OTTYPEGIES TOV YIO TOV TEAATH KOl
TG ADTA TTOD TTPOGPEPEL EIVAL AVADTEPO,
a7’ 0TI 1] QUECMGS ETOUEVY ETTLAOYI.




Resource-Based Marketing

Bpgg o emucepon
TOVTIGN OVOYKOV TNG
aYOPaS KUl TOPOV TG
gmuyeipnong!

2¢ T\ sipocte kelol

TNV mepoyn esiaug o
TOV mEAGTY;




4 'Epg@aon ot
GUYKPATN G TEAATC

Taxtikog Mehdngy ]

A

"Eneaon oty
TPOGEAKLON
TELUTOV |

II0avoc merdTNnc ]
B |
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[Operations} [ Finance } [Marketing} [ HRM }

[Operations} [ Finance } [ HRM }
D — — T

{ Marketing 1
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2 AEGELS NE TOVS TEANTES
2 YEGELS UE TOVS AVTUYOVIOTES
2 YEGELS NE TOVS GVUVEPYATES
« XHECELS NE EPYACOUEVOVS
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10 KVPLOTEPO ~TOLYELO TOV LVEPYTTIKOV
nwos Emyeipnong -

 OvavOpomol tng emycipnong
 OvmeldaTeg
* To oikTVO
* O emrovonleg mov owndETEL

« Hyvoon mov orwodsten




2TPATHI'IKH EITIAIQEH

Create a
LEARNING
ORGANISATION
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XAPAKTHPIXTIKA

YITHPEXIOQN

AYXKOAIA
MHOIOTIKOY
EAEI'X0Y
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EZOTEPIKO
MAPKETINIK
Internal Marketing

H H Ikavormoinon Tou
Epyalopevou Kail n
IKOVOTIOoinon TOoU
MeAarn Taurtiovral




YQTEPIKO




EXQTEPIKO MAPKETINI'K

*Bdpoc atnv ecmtepikn «ayopi»

2vveMCS PeAdtioon ™e emyepnGLOKNAC
KOVATOVPOS, TNE TOLOTNTAC TNG VANPECTOS KOl
NG OVTOYMOVICTIKOTNTOS

y
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*Tavtoypovn oroiknon tov 1 & 2



C10X01° 10Y E2QITEPIKOY MAPKETINI K
TMHMATA THXZ EZQTEPIKHX ‘ATOPAY’

« ANQTATH AIOIKHXH
« MEXH AIOIKHXH

o [TIPOXQIIIKO YIIOXTHPIZEHX
N/
\
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EPT'AAEIA ITIOY XPHXIMOITIOIOYNTAI AIIO TO
EXQTEPIKO ITPOTPAMMA MAPKETINI'K

AIOIKHXH ANOPQITINQN IMTOPQN
‘EXQTEPIKH EKITAIAEYXH
‘EXQTEPIKH MAZIKH EIIIKOINQNIA

‘EXQTEPIKH AAAHAEIIIAPOYMENH
EINIKOINQNIA

‘EPEYNA MAPKETINI'K
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EXQTEPIKO MAPKETINI'K
ITPOION

IIpoadnen ™S STPATNYIKIG NAPKETIVYK
KUl TOV GVTIGTOL0V TPOYPEINNATOS
RAPKETIVYK GTOV 1010 OPYEVICNO
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EXQTEPIKO MAPKETINI'K
AIANOMH

L YI'KENTPQLEIX
*EIIITPOIIEXZ
2 EMINAPIA
‘EKGOEZEIX
*ATYIIEXZ ENNIKOINQNIEXZ
*KOINQNIKEXZ LYT'KENTPQIEIX
*‘AIOIKHZH IMPOZQIIIKOY H.RM

*(exmaiocsvon, apofic, mpoaymyss. . .)
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EXQTEPIKO MAPKETINI'K

TIMH

XPONOXZ
IIPOZITIAGEIA
*‘AAAATH POAOY
‘NEOI MEGOAOI AEITOYPI'TAXZ
*"ANTIMETQIIIZH AYAQN EMITOAIQN
‘MEIQZH KYPOYX
*YYXOAOI'IKH TPOZAPMOI'H
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Aradikacia Y100€éTnong

1. AnpIOUPYNOE £€VA CUCTNHA ASIWV
TMAPOXNS THNG UTTNPECIAG

2. AVETITUSE HI1O TTIPOCEYYION HAPKETIVYK
oTn 610iknon Tou avlpwrmivou
Ouvajuikou

3. EmKoivwvida TANPOQPOopIWV HAPKETIVYK
OTOUG EPYA{OHEVOUG

4. Avanrtuin CUCTNHATOC AVTOHOIBNAC Kal
avayvwpeiong



YTAAIA ATAAIKAZXZIAY YAOITIOIHXHX
(The Internal Marketing Process)

1. Anqpiovpyia prag KOVATOOpag mapoxns
vINPECLAg

B Avanmoooyvpiopa tov Opyavoypappatog:
Anpovpyia prag Opyavmtikng Aopng oo
vnootpifel Tovg £pyalOpeEvVoODG IOV
€CLINPETOVV MEAATEG,



Conventional Service-oriented
organization organization

Corporate
management

CUSTOMERS

General :
Line
managers
employees
Department
heads Supervisors
Supervisors Department
heads
L General
employees
managers

CUSTOMERS

Corporate
management
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The Internal Marketing Process

2: Aventoce pua npooegyyion Mapketivyk
ot Atoiknon tov avipomivoo Avvaptkoo




APAXEIX YAOIIOIHXHX
Internal Marketing Activities

Extraideuon
epyalopEVWV

NMapoxn
OPAMATOG

Avelpeon
TOAEVTOU

'vwon /

AVOYKWYV TWV

AvTtapoifii
atrodoong

Mapoxn
ggouoiag

Apacmplomng o
£O'wT£pIKOU ]
HOPKEFIV YK

SV ANy
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3. Emkoivwvia NAnpo@opiwv
MapkeTivyk oToug EpyalOpEVOUG

B O mmA€oV aGmMOTEAECHATIKOG TPOTIOC
EMKOIVWVIOG HE TOUG TIEAATEG
gival 810 HEOOU TOU TTIPOCWITIKOU

TTPWTNG YPAHHMNG.



(o oOva@opeTIKA Tpoca TS IIAnpopopilag

>To 0pOoroyIKO TPOCOTO: épsuva, MIS

>To TPpOcOTO «ECO0VOLUS ot oyéon pe TV
PYAVOGC: «KKATOYN» TNG TANPOPOPLAS, EAEYYOGS,
pocPaon Kol TPOTOS EPUNVELLS
>To molTIKO 7tp()6(07t0: EMAOYT) TGS TANPOPOPLAG,
TOpPWYN Ko owoTpifroon.

«
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2TOY0GC TOV OAOV GUGTNUOTOC EIVOL 1] ATOTEAEGLLATIKY)
emiAvon un tpoPAemousvev TpoANUATOV TOV TEAATOV

KOl 1] TKOVOTTOIN O™ E10IKAOV OTOLTGEWMV.




INAPAMETPOI

AIKANOHOIHEHZ A

INPOXAOKIEX ITEAATQN RS EMIIEIPIA

\7
EIIIXEIPHXIAKH EIKONA

«TI HPOX®EPOYME»
1. ZYXTHMATA
2. TEXNOAOI'TA

«d1QX ITPOX®EPOYME»
1. XYMIIEPI®OPA
2. ANTAIIOKPIXH xXTIX

3. EKITAIAEYXH ANATI'KEX
4. TEXNOI'NQXIA 3. EM®ANIXH




YPIA KPITHPIA MIAX KAAHX ANTIAHYH2
THX IIPOXOEPOMENHX YIIHPEXIAX

« EINAITEAMATIZEMOX KAI
IKANOTHTA

 IIPOAIAGEXH KAI
LYMIIEPI®OPA

* AYNATOTHTA INIPOXBAXHX KAI
EYEAIZIAX

 AZIOIIXTIA KAI EMIIIZTOXYNH
« ANAI'NQPIZH ITPOBAHMATOX
« KYPOX, EMIIEIPIA




TO TPII' QNO TON YITHPEXIQN
EINIXEIPHXH

Ecotepko

TPOYPOPPQL
MapkeTIVYK

EEotepko

TPOYPOUPPQL
MapkeTIvVYK

Al\nleniopoaong
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TO MII'MA MAPKETINI'K

TA 4P°S XTO MAPKETINI'K YIITHPEXIQN
EINAI :

1. PEOPLE
2. PEOPLE
3. PEOPLE
4. PEOPLE




APXEX EIIITYXIAX

1. HOIOTHTA
YIIHPEXZIAX

2. IOIKIAIA
YIIHPEXZIQN

3. EKIIAIAEYZH
MNPOZQAIKOY




APIZTH OPTANQZH

[[PO2AHYH KAI EKITAIAEYXH AP!

[TIOIOTHTAX ITPOZQITIKOY

[IAPOXH XTO ITPOZQITIKO THX

2 THX

AITAPAITHTHXZ EEOY2ZIAX I'TA I'PHI'OPEX

AITIO®AXEIX

*AMOIBH 2E 2XEXH ME THN AITIOAOXH
*ANAIITYZH OP'TANQXHX ME EM®AXH XTH

AYNATOTHTA ITAPOXE

> YWYHAH

[IOIOTHTAX

2
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i

IHOIOTHTA

KOXTOX
XPONOX

\ 4
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AYXXHMA NEA

41% tov Ztedeymv woyvpiCovral OTL T
[Mowmro g Yrnpeoiog oev eivon Apeong
TPOTEPULOTNTOG

50% Ilapovcrdlovv ExOsoeic AvaAvong e
kavomoinomng tov ITeddrtn - [loAity

21% xdvouv Epsuva TV TpocpepopEverv
Ynnpeciomwv amnd ToUC GVTOYOVIGTES (Ao
xpat g EOK)

36% 'Exovv exmonogutel oty [apoyn e

VRN PEGIOE TTOV TPOGPEPOVY

SCrv
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EYXAPIXTA NEA

* 87% TQN AIOIKHTIKQN XTEAEXQN
YIIOXTHPIZOYN TH ZHMAZIA THX
AHMIOYPI'IKOTHTAXZ KATA THN
IMMAPOXH THZ TIPOX®EPOMENHX ITPOX
TO KOINO YIITHPEZIAX

* 76% YINIOXTHPIZOYN THN ANAT'KH
BEATIQXZHY TQN MNPOZPEPOMENQN
YIIHPEZIQN
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1. 2YNEXHX BEATIQXH
NemTteploTikn oKEYN
A1T0 GLGTNUOTO KOl OOUN
IIpowOnon Opydvmwong mov
«MoBaive

2. AZIA EMIIIZXTOXYNH 2TO
[TPOXQITIKO
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